
 



 

 

 

 

 
PRINCIPAL 

Wayne Cravens  
wcravens@cravensco.com 
 
 

DIRECTOR of INVESTMENTS 
 

Benjamin Doty 
bdoty@cravensco.com 
 

WEALTH ADVISOR &                                 
INVESTMENT ANALYST 

Caleb Rouse 
crouse@cravensco.com 
 

RELATIONSHIP MANAGERS 

Sandra Wilson  
swilson@cravensco.com 
 
Taylor Stafford 
tstafford@cravensco.com 
 

SUPPORT STAFF 
Aleigha Taylor 
ataylor@cravensco.com 
 

TECHNICAL ADVISORS  
 

Tyler Atkinson, JD, CPA 
 
Taylor Asberry, CPA 
 
Sam Sandlin, CPA 
 
Allen Blevins, JD, CPA 
 

LOCATION 
1080 Interstate Dr. 
Cookeville, TN 38501 
 
Phone  931-528-6865 
Fax        931-646-3619 
Web      www.cravensco.com 
 

 
 

Table of Contents 

A Note from the Principal 
Wayne Cravens 

3 

  

Power and the Law of Unintended 
Consequences  
Wayne Cravens 

4 

  

Custom Indexing: A Smarter Path 
to Better After Tax Outcomes 
Caleb Rouse 

7 

  

Market Review 
Caleb Rouse & Benjamin Doty  
 

9 

  

  

   

  



 

  www.cravensco.com 3 

A Note from the Principal 

Dear Friends, 

As we move further into 2026, the world has 
not grown any quieter. The headlines remain 
fast, forceful, and often unsettling. In times 
like these, one of the greatest challenges for 
investors and families alike is resisting the 
temptation to think only in terms of the imme-
diate moment. Wise decision-making requires 
something more. It requires perspective, disci-
pline, and an appreciation for the fact that ac-
tions often carry consequences beyond what 
was first intended. 

That idea sits at the heart of our lead article 
this quarter. In Power and the Law of Unintend-
ed Consequences, we explore a reality that ap-
plies not only to nations and policymakers, 
but to markets and everyday decision-making 
as well: even actions that appear logical in the 
moment can produce second-order effects 
that are harder to foresee. For investors, that 
is an important reminder that long-term suc-
cess is rarely built on reacting to noise. It is 
built on thoughtful analysis, sound structure, 
and the patience to see beyond the first head-
line. 

This issue also includes an article on Custom 
Indexing, written by Caleb Rouse. For highly 
tax-sensitive investors, custom indexing can 
offer a more flexible and intelligent way to 
pursue better after-tax outcomes while still 
maintaining broad market exposure and disci-
plined portfolio construction. As we often say, 
we do not let the tax tail wag the dog. Still, 
thoughtful tax management matters, and this 
is one more example of how we continue 
working to refine the tools and strategies 
available to our clients. 

This quarter also feels like an appropriate time 
to acknowledge something happening closer 
to home. Cravens & Company continues to 
grow in ways that I believe will meaningfully 
strengthen our ability to serve clients for years 
to come. We are proud to welcome Benjamin 
Doty, CFA, as Director of Investments. Ben 
brings deep private wealth and institutional-
caliber investment experience, along with the 
character and judgment we value greatly. We 
are equally proud of Caleb Rouse, who has 
completed the academic requirements for the 
CFP designation and continues to expand his 
role as an investment analyst and advisor. 
Aleigha Taylor has brought energy and profes-
sionalism to her role as Director of First Im-
pressions, and Taylor Stafford continues to 
take on increasing responsibility with the com-
petence and care that matter so much in a 
firm like ours. 

Growth, when done properly, is not about get-
ting bigger for its own sake. It is about getting 
better. It is about building depth, strengthen-
ing process, and surrounding our clients with 
an increasingly capable team of people who 
are serious about their responsibilities and 
committed to serving with excellence. 

As always, thank you for your trust. We do not 
take it lightly. We are grateful for the oppor-
tunity to walk beside you, and we remain com-
mitted to helping you navigate uncertainty 
with perspective, discipline, and confidence. 

Warm Regards,  

 

 

 

Wayne H. Cravens  

Principal 

Cravens & Company Wealth Management 

Email: wcravens@cravensco.com 
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Wayne Cravens 

There are times in the life of a nation when the 
use of force may appear not only justified, but 
necessary. Serious countries do not have the 
luxury of assuming that every threat can be 
managed by delay, that every adversary can 
be deterred by words alone, or that every dan-
ger becomes smaller if left untouched. In that 
sense, the recent joint American and Israeli 
military action against Iran can be understood 
through a serious strategic lens. A regime with 
nuclear ambitions, a long record of proxy vio-
lence, and a willingness to destabilize the re-
gion presents risks that responsible leaders 
cannot casually dismiss. The case for acting is 
not difficult to understand. The harder ques-
tion, as always, is what follows.  

That is where the law of unintended conse-
quences enters the picture. History rarely 
turns on intentions alone. Actions that appear 
prudent in the short run can produce effects 

that are more diffuse, more delayed, and 
sometimes more damaging than those first 
imagined. A strike can degrade capabilities, 
restore deterrence, and reassure allies who 
fear passivity. It can also widen the battle-
field, strengthen hardliners, unsettle energy 
markets, and create new obligations that 
were never part of the original sales pitch. 
Power often works this way. It solves one 
problem while opening the door to another.  

That is not an argument against force. It is an 
argument for humility. The problem with 
large geopolitical decisions is not usually that 
they are wholly right or wholly wrong. It is 
that they are made in a world where second-
order effects matter enormously, and where 
the most important consequences are often 
the ones least visible in the first forty-eight 
hours. A successful operation can still carry a 
long invoice.  

Power and the Law of Unintended Consequences    
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Iran’s ability to react is precisely what makes 
this moment so consequential. The retaliation 
has not been theoretical. American personnel 
have been killed and many more injured over 
the course of the conflict, along with damage 
to American assets and continuing concern 
about drone and missile vulnerability across 
the region. That does not mean the original 
decision was unsound. It does mean the costs 
of escalation are real, and that adversaries 
seldom absorb punishment passively simply 
because Washington or Jerusalem regards the 
cause as righteous.  

The Strait of Hormuz has made the same 
point in economic terms. The war disrupted 
one of the world’s most important energy 
chokepoints, prompted closures and re-
closures, and pushed governments, shipping 
companies, and central banks into a posture 
of persistent anxiety. After rising from the mid
-$60s per barrel at the outset of the conflict to 
more than $117 at its peak before falling back 
toward $80 under the ceasefire, oil is again 
showing volatility as fears persist over wheth-
er the ceasefire will hold. The IMF warned that 
if the conflict reignites or broadens, the global 
economy could edge toward recession territo-
ry, with oil expected to average roughly $110 
in 2026 under a severe scenario. Even where 
prices have not remained at the panic highs, 
the message is clear enough: once conflict 
reaches a critical artery of global commerce, it 
does not remain a regional story for long. It 
becomes an inflation story, a growth story, 
and eventually a confidence story. 

That is why the real debate is not whether 
there were reasons to act against Iran. There 
were, and they were substantial. The more im-
portant debate is whether we were adequate-
ly prepared for the range of outcomes that 
could follow. Were we prepared for Iranian 
strikes on U.S. bases and allies in the Gulf? 
Were we prepared for the energy shock that a 
disrupted Hormuz would create? Were we pre-

pared for the possibility that a campaign ex-
pected to be limited might create pressure 
for a much deeper commitment? Once a con-
flict begins to widen, history suggests it is far 
easier to escalate than to contain.  

The positive case should still be acknowl-
edged fairly. If Iran’s nuclear progress has 
been materially delayed, if its capacity to 
arm and direct proxies has been weakened, if 
the regime has been forced to think more 
carefully about the cost of aggression, those 
are not trivial outcomes. They matter to Isra-
el. They matter to Sunni Arab states that fear 
Tehran’s reach. They matter to shipping 
lanes, energy infrastructure, and to the basic 
proposition that an expansionist regime 
should not be allowed to operate without 
consequence. A world in which America nev-
er acts also carries unintended consequenc-
es, and they are not benign. Inaction can in-
vite adventurism just as surely as action can 
invite retaliation.  

But the long game asks a different question. 
It asks whether tactical success is reinforcing 
the broader order on which American influ-
ence depends, or quietly weakening it. For 
decades, the United States has derived unu-
sual power not simply from military strength, 
but from a reputation, however imperfect, 
for acting within a larger framework of alli-
ances, institutions, and rules. Historically, 
when America built broad consensus 
through NATO, the United Nations, and allied 
diplomacy, it gained more than legal cover. It 
gained legitimacy. Others were more willing 
to align with its objectives because they be-
lieved, at least most of the time, that U.S. 
power was being exercised in service of an 
order larger than itself.  

That is where the current moment looks 
more fragile. Long-standing European allies 
pushed back on some U.S. military opera-
tions as the Iran war expanded, and NATO  



 

  www.cravensco.com 6 

allies including Britain and France refused to 
join the subsequent Iranian port blockade, pre-
ferring instead to discuss a post-conflict ship-
ping mission. More than a dozen countries later 
signaled willingness to protect shipping once 
conditions allowed, but not to be drawn directly 
into the U.S. blockade. That is not a collapse of 
the alliance system. It is something subtler, and 
in some ways more important: a sign that coali-
tion discipline may be thinner than it once was, 
and that allied support is becoming more condi-
tional when the United States’ short game and 
Europe’s long game are not fully aligned. 

Markets notice that sort of thing, even if they do 
not always say so loudly. The risk is not that the 
dollar suddenly loses its central role or that the 
Treasury market stops functioning as the 
world’s anchor. In fact, foreign holdings of U.S. 
Treasuries recently reached record highs. But 
leadership in capital markets, like leadership in 
diplomacy, is strongest when preference is au-
tomatic. If legitimacy becomes thinner, if alli-
ances look less certain, and if the United States 
appears increasingly willing to act first and build 
consensus later, the marginal effects may begin 
to matter. A sovereign fund hedges a little more. 
A central bank diversifies a little more. An ally 
keeps more strategic distance than it once did. 
None of that is dramatic in isolation. Over time, 
however, small shifts in confidence can reshape 
the margins of the system. 

For investors and families, the lesson is not pan-
ic. It is perspective. The world going forward is 
likely to be one in which geopolitical shocks 
transmit faster into energy, inflation, and policy 
uncertainty than they did in the easier years of 
globalization. It is also likely to be a world in 
which America remains central, but is asked 
more often to prove that its strength still serves 
a durable order rather than a narrower impulse. 
That does not mean retreat. It does mean we 
should think in terms of resilience, liquidity, di-
versification, and the possibility that future con-
flicts will produce broader economic 

consequences than many had grown used to 
assuming. 

Power always has a cost. The law of unintend-
ed consequences reminds us that the cost is 
not always paid where leaders expect, when 
they expect, or in the currency they first imag-
ine. Sometimes it is paid in oil. Sometimes in 
inflation. Sometimes in troop commitments 
and strained alliances. And sometimes it is 
paid more quietly, through the gradual ero-
sion of the moral and strategic advantage that 
made a nation’s power so effective in the first 
place. The long game is not merely deterring 
Iran. It is preserving an order in which Ameri-
can power remains both feared by adversaries 
and trusted by allies. The real challenge be-
fore us is not simply whether America and Is-
rael had reasons to act. It is whether, in act-
ing, they are strengthening the long-term or-
der they hope to preserve, or merely winning 
the short game while making the long game 
harder. 
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Taxes are almost always top of mind for our 
clients, and for good reason. What you earn 
matters, but what you keep matters just as 
much. That is why tax efficiency remains top of 
mind for us as well. At Cravens & Company, we 
are continually looking for ways to improve 
after-tax outcomes while preserving the disci-
pline, diversification, and long-term perspec-
tive that drive sound investment results. 

As many of you have heard Wayne say, we do 
not let the tax tail wag the dog. Investment de-
cisions should not be driven by taxes alone. At 
the same time, there is wisdom in the old say-
ing that while you must pay taxes, there is no 
law that says you have to leave a tip. Good 
planning is often about striking the right bal-
ance, being as tax-efficient as possible without 
compromising a well-built portfolio. 

In that spirit, we are pleased to be imple-
menting a strategy known as custom index-
ing. For investors who are especially sensi-
tive to taxes, custom indexing can be a val-
uable tool. It is designed to provide broad 
market exposure while creating more flexi-
bility to manage taxes along the way. 

Most investors are familiar with mutual 
funds and ETFs. These investment vehicles 
can offer diversification, simplicity, and effi-
cient access to the market. They remain 
useful tools and often make good sense. 
However, in taxable accounts, they can also 
be limiting because the investor owns 
shares of the fund rather than the individu-
al stocks inside it. As a result, there is less 
control over how gains and losses are man-
aged. 

 

Custom Indexing: A Smarter Path  

To Better After-Tax Outcomes 

Caleb Rouse 
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Custom indexing works differently. Instead of 
owning one fund, the investor owns many of the 
individual stocks that make up the index. That di-
rect ownership creates more flexibility. It allows 
the portfolio to remain broadly invested while giv-
ing us more opportunities to make tax-aware de-
cisions along the way. 

One of the primary benefits is tax-loss harvesting. 
In simple terms, if a stock in the portfolio declines 
in value, it may be sold to realize the loss for tax 
purposes, while the proceeds are reinvested in a 
similar holding so the portfolio stays invested. 
The goal is not to change the long-term plan. The 
goal is to capture losses when they are available 
and use them in a thoughtful way. 

Here is a simple example. Let’s say you own Low-
e’s stock in the portfolio. If Lowe’s drops below 
what you paid for it, you can sell it and lock in that 
loss for tax purposes. Then, instead of sitting in 
cash, you buy Home Depot, so your money stays 
invested. Later, if it still makes sense, you can 
move back into Lowe’s. This allows you to stay in-
vested while also creating a tax loss that may help 
offset gains in the future.  

Over time, losses like these can build into a pool 
of realized tax losses. Those losses do not neces-
sarily have to be used immediately. They can 
often be carried forward and used in future years 
to offset capital gains. That can be helpful during 
normal portfolio management, but it may also be 
valuable when planning for future taxable events. 

This is one of the reasons custom indexing can be 
so appealing for tax-sensitive investors. Even in 
years when the market is generally positive, there 
are often individual stocks that are temporarily 
down. A traditional fund does not give the same 
ability to selectively realize those losses. Direct 
ownership does. 

Another advantage is customization. Some clients 
already have significant exposure to a particular 

company or stock, whether from a business 
interest, employer stock, or a legacy holding. 
In those situations, custom indexing may al-
low us to build around existing positions 
more thoughtfully, helping improve diversifi-
cation without losing sight of tax consequenc-
es. It can also provide added flexibility for cli-
ents who want their portfolios to reflect cer-
tain preferences, including environmental, 
social, and governance considerations, while 
still maintaining a disciplined long-term ap-
proach. 

Custom indexing is generally best suited for 
large taxable accounts and can also be a good 
fit for trusts. Put simply, it works best when 
an account is large enough to hold the num-
ber of individual securities needed to build a 
diversified portfolio and when tax sensitivity 
is an important consideration. 

Like many planning tools, custom indexing is 
not the right fit for everyone. It is best used in 
the right type of account, for the right type of 
investor, and as part of a broader long-term 
strategy. It is not about chasing performance 
or adding complexity for its own sake. It is 
simply another way to invest thoughtfully, 
with greater awareness of how taxes affect 
outcomes. 

For tax-sensitive investors with large taxable 
accounts, custom indexing can be a practical 
and disciplined way to keep more of what 
they earn while remaining committed to a 
long-term plan. 
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Never a dull news cycle! Investors were bar-
raged with a staggering number of events dur-
ing the quarter. There was no shortage of geo-
political headlines with the year kicking off 
with the capture and extradition of Venezuela’s 
then-president, Nicolás Maduro. And as the 
first quarter ends, conflict in the Middle East 
dominates the market narrative and is roiling 
energy markets. 

In the first quarter, the S&P 500 fell 4.3%. U.S. 
equities were marginally positive on the year 
until the conflict with Iran commenced in late 
February. The bar chart below shows how 
different asset classes have performed since 
the onset of the war at the end of February. 
Foreign equity markets have suffered worse 
than domestic markets. A stronger U.S. dollar 
in March contributed to some of the underper-
formance—another possible explanation is 
that higher energy prices have more of a nega-
tive impact on countries that import much of 
their energy. The U.S. has become a net ex-
porter of oil in recent years and much less reli-
ant on the Middle East for energy. Other na-
tions, particularly many in Asia, import much 
of their energy through the Persian Gulf. 

Unsurprisingly, energy stocks (up 38.2%) were 
the top performer within the S&P 500 during 
the first quarter. More defensive sectors, such 
as utilities, also outperformed. Mega-cap tech 

stocks were the laggards during the first two 
months of 2026 as fears around elevated AI 
spend and a growing concern that many soft-
ware stocks could see their moats weakened 
by AI agents. The S&P North American Expand-
ed Technology Software Index has already fall-
en more than 24% this year and is now down in
-excess of 30% from its high last September. 

After delivering another rate cut last Decem-
ber, the Fed held rates steady at their two 
meetings in 2026. The Fed funds rate remains 
at 3.5%-3.75%. Since the onset of the war, the 
market has priced out any additional rate cuts 
this year. The implied number of cuts for 2026 
was about two cuts at the end of February—
however, the market is now pricing a Fed that 
will hold rates at current levels. At one point in 
March, the market started pricing in Fed rate 
hikes in 2026, however, we believe this was an 
overreaction and that central banks around 
the world are unlikely to hike rates this year 
(more on that below). U.S. rates have  

moved higher on fears of higher inflation stem-
ming the spike in energy prices. After closing 
below 4% at the end of February, the 10-year 
Treasury rate has jumped to nearly 4.4% in re-
cent days. The two-year Treasury, which is 
often cited as a good proxy for the Fed funds 
rate, has increased nearly 50 basis points to 
3.9%. 

     
Market Review 

Caleb Rouse & Ben Doty  



 

  www.cravensco.com 10 

 

 

 

Markets notice that sort of thing, even if they 
do not always say so loudly. The risk is not 
that the dollar suddenly loses its central role 
or that the Treasury market stops functioning 
as the world’s anchor. In fact, foreign holdings 
of U.S. Treasuries recently reached record 
highs. But leadership in capital markets, like 
leadership in diplomacy, is strongest when 
preference is automatic. If legitimacy becomes 
thinner, if alliances look less certain, and if the 
United States appears increasingly willing to 
act first and build consensus later, the margin-
al effects may begin to matter. A sovereign 
fund hedges a little more. A central bank diver-
sifies a little more. An ally keeps more strate-
gic distance than it once did. None of that is 
dramatic in isolation  
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Investment Outlook and Portfolio Position-
ing 

Despite all the events of the quarter, the S&P 
500 is only 6% off the all-time high it reached 
in January. Broadly, the global economy is still 
expanding, and inflation continues to moder-
ate despite all the negative headlines. S&P 500 
earnings growth grew at a 14% clip last year 
and is expected to grow 13.2% year-over-year 
in the first quarter, according to data from 
FactSet. For now, corporate profits and the 
broader economy continue to show resiliency 
despite all the gloom. 

While geopolitical shocks can trigger sharp 
drawdowns, history suggests the impact is typ-
ically short-lived. Markets tend to reprice un-
certainty quickly, with most of the reaction 
happening over days and weeks rather than 
quarters or years. Unless the event materially 
changes the path of the economy, inflation, or 
policy, risk assets can remain supported. The 
table below from Ned Davis Research shows 
the market reaction to military events since 
World War II. The current conflict in Middle 
East has certainly resulted in negative equity 
returns, but nothing outside of the historical 
norm.   

The conflict’s duration will largely determine the 
impact on the global economy. With the Strait of 
Hormuz effectively shut, 20 million barrels of oil 
that transit the Strait daily are stranded. This ac-
counts for roughly 20% of daily global oil de-
mand. Liquified natural gas (LNG) is also heavily 
impacted by events in the Middle East. Qatar is 
responsible for 20% of global LNG supply and at 
the moment 100% of this is offline due to the war. 
It has been reported that Iran targeted and dam-
aged a portion of Qatar’s Ras Laffan LNG com-
plex, resulting in roughly 17% of their capacity to 
be taken out and that it could be years to repair 
and bring back production to normal levels. Any 
escalation that results in additional energy infra-
structure being damaged will have lasting effects 
on the energy market. 

Oil and gas fields are not like faucets—they can-
not just be turned off and on. Once they are shut 
in, there are engineering and geological risks that 
don’t guarantee their resumption at previous 
production levels. Restarting these fields will take 
weeks to months, plus another 3-4 weeks for 
tankers to transit through the Persian Gulf and to 
Asia. The longer the Strait of Hormuz remains 
closed, the worse it will be for the global econo-
my. Recent signs of de-escalation from President 
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Trump have given markets some hope. And it 
has been reported that Iran will allow ships 
from “non-hostile” countries (i.e., countries 
that aren’t supporting acts of aggression 
against Iran). However, daily tanker transits 
through the Strait of Hormuz remains essential-
ly non-existent. 

Understandably, the conflict in Iran has sent oil 
prices higher and is stirring memories of the in-
flationary spike of 2022 following the start of 
the Ukraine/Russia war. Broadly speaking, the 
current facts lead us to believe that today’s en-
vironment is different than from a few years 
ago. Back in 2022, inflation was driven by multi-
ple forces that all came together at the same 
time—massive fiscal stimulus, ultra-
accommodative monetary policy, a surge in 
money supply, pent-up demand from the pan-
demic, and disruptions to supply chains. Higher 
energy costs certainly played a role in the infla-
tion spike; however, it was far from the only 
factor. Today, many of these factors are not in 
play. Rates are significantly higher, liquidity is 

being pulled from the system, the labor mar-
ket has cooled down, and wage growth has 
decelerated. For the moment, any increase in 
inflation in the coming months or quarters will 
be driven by supply constraints rather than 
excess consumer demand.  

Research from the Federal Reserve suggests 
that energy prices accounted for only a por-
tion of the overall inflation increase. The Fed 
estimates that the oil price spike added rough-
ly half a percentage point to overall inflation 
during 2022. Inflation has certainly cooled in 
recent years (see chart below), however, it re-
mains above the Fed’s 2% target. Central 
Banks tend to focus on core inflation readings, 
i.e., those that exclude the more volatile food 
and energy prices. Given this, the Fed is more 
likely to respond to higher oil prices by holding 
rates where they are instead of hiking them. 
We are seeing this in the futures market where 
further rate cuts this year are being priced out 
of expectations. For now, our current base 
case is that the current oil shock is far more 
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likely to produce a temporary bump in headline 
inflation rather than a repeat of the broad and 
persistent inflation cycle experienced a few 
years ago. 

Closing Thoughts 

The conflict in Iran has introduced a number of 
unknown variables into the investment outlook. 
Thus far, markets have largely looked through 
the clash; however, with each passing day the 
impact on the global economy becomes great-
er. Energy prices are rising quickly, with Asian 
and European economies having more expo-
sure than the U.S. We do not believe central 
banks will react to an energy price spike, how-
ever if the conflict drags on and energy prices 
remain elevated it is likely that other aspects of 
inflation will increase, pushing on living stand-
ards and potentially forcing the central bank’s 
hand. 

Absent the conflict in Iran, our outlook contin-
ues to remain constructive, with real GDP 
growth and supportive consumer spending and 
ongoing investment in infrastructure, energy 
and Artificial Intelligence all expected to en-
hance productivity. 

Despite recent weakness, equity market funda-
mentals remain strong. We have begun to see 
market leadership broaden away from mega-

capitalization technology stocks to smaller 
and more value orientated companies, 
providing crucial breadth for the market. Im-
portantly, corporate earnings expectations 
continue to expand, with the S&P 500 earn-
ings expected to grow 13.2% in 2026 accord-
ing to FactSet (up from 12.8% at year-end). 

Credit fundamentals continue to remain 
sound. The market has now discounted lower 
policy rates; however, it is our belief this will 
revert with more certainty surrounding the 
Iranian conflict. Attractive starting yields 
have resulted in fixed income returns increas-
ingly driven by income rather than price ap-
preciation. 

There is no question the tail risks have in-
creased as a result of the Iranian conflict, 
however with the range of outcomes so wide 
we do not believe it is prudent to make any 
large-scale changes as a one size solution 
does not fit all clients. We remain vigilant to 
the changing situation and thank you for your 
continued trust and partnership. 
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You have goals you want to achieve… places 
you hope to go… things you want to do… 
people you desire to spend time with. 

These dreams have motivated you over the 
years to work hard and to sacrifice. 

Fully realizing your dreams also takes plan-
ning and execution to get them “over the 
top”. 

Whether you aspire to… 

...travel the world with your spouse… 

…spend more time on hobbies like fly-
ing, cooking, or wine collecting… 

...live on a ranch in the country or a 
cabin in the mountains… 

...create a legacy for your children and 
grandchildren… 

...support the charities and causes 
that you hold dear...  

We can help you create and execute a com-
prehensive plan for financial success. One 
that will give you the confidence to spend 
your free time on the other things that are 
important to you.   

At Cravens & Company Advisors, our mission 
is to help successful individuals and their 
families realize and enjoy their life goals.  We 
are an SEC-Registered Investment Advisor 
that combines holistic planning, personal-
ized investment management, tax and estate 
strategies, and business planning with a pro-
active, solutions-oriented mindset.  The re-
sult is a fiduciary with a plan and a culture 
centered on your success; however you de-
fine it.  

     

Your Financial Advocate 
Since 1996, we have been serving the special-
ized needs of family businesses and their own-
ers, professionals, and successful retirees.  
While prudent investment advice is a founda-
tional component of our service, we believe de-
veloping an intimate understanding of your 
overall financial situation and goals is essential 
to formulating your strategy.  Our holistic ap-
proach enables the development of solutions 
with the highest possibility for success. Be-
cause goals cannot be measured by return, we 
benchmark our progress as a firm in the same 
way you do as our client; by successful out-
comes. 

As we discuss your situation, goals, and con-
cerns; we hope you will recognize the benefits 
that come with our independence and objectiv-
ity.  As your fiduciary, we are held to the highest 
standard of transparency, objectivity, and dis-
closure. Simply put, we have not only an ethical 
but also a legal requirement to always act in 
your best interest. 

Our goal is to provide each client with the lead-
ership, relationship, and creativity needed to 
allow them to achieve their life’s goals and, 
even more importantly, the confidence to enjoy 
the journey.  After all, what is the point of all 
the work and worry if you do not get the satis-
faction of realizing the results? 

At Cravens & Company, we have a team that is 
by design, ready to work for you.  If you have 
complex financial issues and/or desire a rela-
tionship of this type, please contact us to ar-
range an introductory meeting.  We can be 
reached at 931-528-6865 or by email at                                   
info@cravensco.com. 
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Disclosures 
 

Cravens & Co. Advisors, LLC is a Registered Investment Advisor registered with the Securities and Exchange Commission 

(SEC). Registration as an investment adviser does not imply a certain level of skill or training, and the content of this 

communication has not been approved or verified by the United States Securities and Exchange Commission or by any 

state securities authority.   

The information contained in this material is intended to provide general information about Cravens & Co. Advisors, LLC 

and its services. It is not intended to offer investment advice. Investment advice will only be given after a client engages 

our services by executing the appropriate investment services agreement. Information regarding investment products 

and services is provided solely to read about our investment philosophy and our strategies. You should not rely on any 

information provided on our web site in making investment decisions. 

Market data, articles and other content in this material are based on generally available information and are believed to 

be reliable. Cravens & Co. Advisors, LLC does not guarantee the accuracy of the information contained in this material.  

Cravens & Co. Advisors, LLC will provide all prospective clients with a copy of our current Form ADV, Part 2A (Disclosure 

Brochure) prior to commencing an advisory relationship. However, at any time, you can view our current Form ADV, 

Part 2A at adviserinfo.sec.gov.  In addition, you can contact us to request a hardcopy. 



 

 


